
Colm O'Dwyer
The credibility here is HUGE. At the time, 2006, Trump was the
physical embodiment of the American Dream. He even had a show
on TV, where he got to show-off his business smarts every week.
So putting him front and center like this is the only move.

Colm O'Dwyer
Exclusive and urgent. There’s a lot of credibility in “Trump University” too.

Colm O'Dwyer
Remember, at the time, this guy is a massive celeb and a billionaire.
Why’s he writing to little ol’ you? Makes you feel special.

Colm O'Dwyer
Ultra-specific.

Colm O'Dwyer
Promise to reveal secrets for free.

Colm O'Dwyer
Straight into the offer. No warm-up.
Don’t need to waste time proving
Trump is credible.

Colm O'Dwyer
Note these two subheads. If you 
ignore everything else, you still got 
the main takeaway…

Colm O'Dwyer
5 Trends That Can Make You
RICH In Real Estate Today!
Absolutely Free!

Colm O'Dwyer
Urgency, but obviously not true. Limited DVDs would 
be a better more believable “reason why…”

Colm O'Dwyer
Remember, April 2006 is PEAK
U.S. Housing Bubble. The timing
for selling this course is perfect, but
horrific time to get into Real estate. 

Colm O'Dwyer



Colm O'Dwyer
Remember, at the time you would have seen building happening 
all around. Your friends selling their houses for double what they paid
only a few years ago. The fear of missing out must have been huge,
and *almost* no one is expecting this money train to crash. Think AI today.

Colm O'Dwyer
Not if, but when…
assume the sale.

Colm O'Dwyer
More visual copy here?

Colm O'Dwyer
This feels like you’re getting a one-on-one with a 
billionaire, nothing held back. Super valuable. 

Colm O'Dwyer
Why hasn’t the copywriter written proper fascinations here?
These are “bad” bullets. Unless the copywriter wants to keep
the pace up for now, keep you moving through the letter…

Do you even need to dress up “Success In Real Estate” when
this is coming from Donald Trump, e.g. is “Success In Real
Estate with One Weird Trick” stronger?

Colm O'Dwyer

Colm O'Dwyer



Colm O'Dwyer
“nex few minutes” = instant gratification. Don’t make the buyer wait for the goods.

Colm O'Dwyer
Back in 2006, this was probably still necessary… even though you’re using the internet to 
read this sales letter (so it’s a qualifier too). Some older folks could still do with this reassurance today.

Colm O'Dwyer
Soft or false close… the copywriter is preparing you to get your wallet out.
But first, he must build massive value so the price is a bragain.

Colm O'Dwyer

Colm O'Dwyer
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Colm O'Dwyer
Nice mention of Sinatra here... maybe acts as a pattern interrupt to 
re-engage you? Maybe adds credibility by association too?

Colm O'Dwyer



Colm O'Dwyer
Most of the bullets above have nothing to do with market timing, 
it seems to me anyway.

Colm O'Dwyer
Calling the RE market “hazardous” is an interesting angle…



Colm O'Dwyer
Few of these bullets play on the upside and downside. Greed and Fear. It’s a good 
copy strategy… e.g. X Foods that Grow Cancer Cells, and X that Shrink ‘Em.

Colm O'Dwyer
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Colm O'Dwyer
Wasn’t called Black Friday in 2006? 
Weird way to say this.

Colm O'Dwyer
“Value” mentioned twice here. The line below is especially powerful 
because Trump is using the “secret” he recommends to sell you…

Colm O'Dwyer
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Colm O'Dwyer
Great name.

Colm O'Dwyer
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Colm O'Dwyer

Colm O'Dwyer
Great reason why for the low price.

Colm O'Dwyer
No link to order form. 
Got to get on the list first.
This forced opt-in is a 
commitment you make…
Making you more likely
to convert on the OF.
That’s the idea, anyway!

Colm O'Dwyer
Walkthrough of what’s about to happen next… Important.



Trump University Sales Letter by Scott  Haines
(https://swiped.co/trump-university-scott-haines)

Swiped in March 2016
Ran 2006

https://swiped.co/trump-university-scott-haines
Colm O'Dwyer
I assume there was a countdown clock on the original sales page…

Colm O'Dwyer
This P.S. is a great example of how to explain urgency honestly — ignoring the fake countdown clock — you
can use it for almost everything since everything worth doing requires some action, whether that’s being
successful in real estate investing, losing weight, whatever… Note as well, the tone isn’t begging for the sale,
it’s the opposite. Take-away selling / Qualifying. You got what it takes, or you don’t… Winners order.


